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Overview

While the nonbuilding and nonresidential construction sectors 

realized upward trends on a monthly basis, construction tied 

to residential housing declined as lumber prices continue to 

surge, particularly over the past several months.

Crude oil demand and pricing have recently increased, 

tightening global supply and pushing up gas prices as the 

world continues to return to pre-pandemic activity and travel. 

While values for equipment in this sector have improved 

slightly year-over-year, there is excess equipment available 

in the secondary marketplace, and auctions have increased 

in the past several months. Consumer confidence remained 

flat from April to May 2021, after strong rebounds in the early 

months of the year; however, experts indicate that consumers 

may become less optimistic as inflation looms and COVID-19 

government employment assistance wanes.

The market for cranes and other lift equipment has remained 

stable, with some recovery value increases through May 2021, 

as many companies are holding onto their used equipment as 

new equipment becomes difficult to obtain in the short term. 

While construction equipment manufacturers are reporting 

year-over-year positive gains in net sales, production backlogs 

are growing and shipping rates are steadily increasing.

When compared to the same periods in 2020, retail truck 

sales in North America have increased on a year-to-date and 

year-over-year basis. Similar to cranes and lift equipment, 

orders for trailers and new Class 8 truck tractors are beginning 

to slow.

Construction starts fell slightly, roughly 2%, from March to 

April 2021, but this can be largely attributed to delays in 

residential starts as other sectors such as nonresidential 

and highway construction trend upwards. Mining equipment 

demand continues to trend along with demand for mined 

goods, which have experienced significant growth, particularly 

related to steel and aluminum.

Since the initial impact of the COVID-19 pandemic, the construction and 
transportation industries are maintaining positive recovery trends and 
growth in most areas. However, in some cases, full potential growth is 
being hindered by deficiencies in supply chains, turbulent raw material 
pricing, shipping delays, and staffing shortages. 
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Overview

When the World Health Organization declared COVID-19 a 

pandemic in early 2020, countries across the globe shut 

down their borders and limited transportation and travel in 

order to contain the virus outbreak, subsequently hindering 

international trade and transportation. As the outbreak led 

to supply-chain disruptions, the logistics and transportation 

industries, including air, freight, and sea, were impacted 

in different ways. While the number of empty and skipped 

sailings for the maritime shipping segment peaked in May 

2020, months after factories and retail outlets had to close 

down, the sector was not hit the hardest. 

Compared to other sectors, the aviation industry was the 

sector that was most impacted by COVID-19, as global air 

traffic passenger demand dropped by almost 66% in 2020 

year-over-year. Concurrently, worldwide air cargo traffic 

declined approximately 10%. 

Compared to passenger air transportation, the impact of 

COVID-19 on the freight aviation industry was relatively mild 

due to less stringent regulatory restrictions on this sector.

However, analyst indicate that the transportation industry had 

trouble brewing long before COVID-19, as it took only a few 

weeks for the pandemic to expose underlying inefficiencies 

that the transportation industry has never fully addressed. 
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As the world continues to reopen following the stifling impacts 

of the COVID-19 pandemic, the secondary marketplace for 

cranes and lift equipment has seen stable activity, with no 

signs of slowing for the remainder of the year. As commodity 

prices continue to increase, the pricing of new equipment, 

together with longer, extended lead times, have bolstered the 

demand, but not necessarily supply of, used equipment in 

the secondary marketplace. In addition, certain construction 

markets are continuing some of the positive trends seen in the 

early months of 2021. Overall, construction starts fell about 

2% from March to April 2021 to an adjusted annual rate of 

$853.5 billion; however, both nonresidential and nonbuilding 

starts realized increased revenues. 

The nonbuilding sector, including highways, bridges, and 

roads, showed a 6% increase over the same first four months 

of 2020, according to Dodge Data & Analytics (“Dodge”). 

Additionally, nonresidential building starts were up 16% in 

April, mostly attributed to education and recreation buildings, 

as well as continued gains in the warehouse category. 

Conversely, these gains in construction starts were impacted 

by the sharp decline in residential starts, falling 12% from 

March to April to an annual rate of $387.8 billion. According 

to Dodge, the increase in material pricing, coupled with 

shortages of supplies and skilled laborers, has led to an 

inevitable slump in this sector. 

While reported utilization rates from many of the major rental 

equipment providers have begun to return to average levels 

due to construction seasonality and economic recovery, 

these companies remain in a purchasing hold pattern as they 

wait for the economic impacts of the COVID-19 pandemic to 

completely subside.

Investment in new equipment displayed order increases in 

the first quarter of 2021 compared to the same time period 

in 2020 for some crane OEMs; however, looming inflation 

pressure and kinks in supply chains remain troublesome 

factors, resulting in large backlogs.

The Manitowoc Company (“Manitowoc”) reported a first-

quarter net sales increase of 7.6% to $354.3 million on a year-

over-year basis and a first-quarter order increase of 26.3%. 

The resulting backlog totaled $662.5 million, which was an 

increase of 22% since December 2020. Additionally, global 

shipping rates are at an all-time high and are not expected to 

normalize in the near future, according to Bloomberg. These 

additional costs are typically passed on to the consumer, 

which results in continued price increases for new equipment. 

Much of the auction activity for cranes remains solely online; 

however, this has not affected the number of buyers seeking 

equipment. Cranes in good condition, with relatively low 

hours, and of newer vintage, are the most sought after by 

potential buyers. 

Cranes & Lift Equipment
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While orders for new truck tractors are slowing on a month-

to-month basis, the recovery for the sector, since the previous 

COVID-19-stricken year, paints a different story. Additionally, 

while sales of new and used units are up, the uptick in activity 

has resulted in increased prices. According to ACT Research 

(“ACT”), May 2021 Class 8 truck orders dropped to 22,900 

units, which represents a decrease of 32% from the prior 

month, but an increase of 242% from a crippling 6,687 

units in May 2020. Order boards are inching closer to being 

filled for the year, as some units sit built but awaiting parts. 

In line with these factors, total trailer orders for May 2021 

were 8,800 units, down 39% since the prior month, but an 

increase of 170% on a year-over-year basis. Again, negative 

impacts from supply chains, as well as staffing shortages, are 

hindering further growth, with orders slowing as the year goes 

on. Backlogs for dry vans and reefers are already slated for 

completion well into next year.

Retail sales of new Class 8 tractors totaled 18,187 units in 

May 2021, which is 98.4% higher than May 2020. In addition, 

year-to-date sales improved 32.2% from 69,379 units through 

May 2020 to 91,714 through May 2021. 

Almost all major manufacturers posted substantial gains, with 

the exception of Western Star. According to the American 

Trucking Association, the seasonally adjusted For-Hire Truck 

Tonnage Index increased 6.9% in April 2021 on a year-over-

year basis, with the U.S. positioned to have strong summer 

and fall seasons in the trucking, construction, manufacturing, 

and retail industries. 

As prices and lead times for new equipment continue to 

increase, used Class 8 tractor prices continue an upward 

climb as well. The average price of a used Class 8 tractor in 

April rose to $57,000 per unit, an increase of 50% since April 

2020 when the price averaged around $38,242 per unit.

Following March, when used Class 8 tractor sales came in at 

23,800 units, April sales totaled approximately 19,312 units, 

which represents a 9% decrease; however, the ACT indicated 

that this was common for the time of year. Notably, April 

2021 sales were still 26.1% higher than sales in April 2020. 

The average age of used Class 8 sold was six years and four 

months, with mileage averaging around 419,000 miles.

Trucks & Trailers
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Construction & Mining Equipment

As of April 2021, total construction spending increased 0.2% 

to $1,534.2 billion compared to the prior-month estimate of 

$1,521.0 billion. This indicates a 9.8% year-over-year increase 

since April 2020. While there are notable improvements since 

the onset and resulting effects of the COVID-19 pandemic, 

increases in spending were not realized in all sectors on a 

month-to-month basis. The private sector realized a total 0.4% 

increase in spending, with residential construction displaying a 

1.0% growth in April versus March. Total public construction 

did not fare as well since March, with an overall decrease of 

0.6% to $343.5 billion in April. It should be noted, however, 

that the highway construction category did increase to a 

seasonally adjusted annual rate of $99.8 billion, up from the 

March estimate of $99.2 billion.

As previously noted for crane manufacturer Manitowoc, other 

heavy construction equipment manufacturers are reporting 

year-over-year increases in net sales. Terex Corporation 

posted an increase in net sales of almost 4.0% through the 

first quarter of 2021 while Caterpillar, a leading OEM in the 

industry, realized a sales increase of 27% through March 

2021.

The markets for this type of equipment are displaying notable 

growth since the large declines witnessed in the first half of 

2020, and this trend is anticipated to continue over the next 

several years. According to Business Wire, the U.S. heavy 

construction market is anticipated to grow at a compound 

annual growth rate of 6.2% to reach $52,477.6 million in 

2027. As the economy continues its road to recovery and 

construction starts and spending continue to stabilize, 

equipment related to infrastructure and nonresidential 

construction, such as excavators, wheel loaders, bulldozers, 

motor graders, and other similar equipment, are expected to 

display steady demand levels.

With commodity demand and pricing reaching all-time highs, 

effects are being seen across countless industries. As these 

costs are often difficult to pass on to consumers, profit 

margins for metals are also affected. China, long known to be 

the world’s largest consumer of metals and a holder of some 

of the world’s largest metal reserves, has recently announced 

it will begin to release some of its stockpiles in order to temper 

further price increases and global inflation.

According to Reuters, for the first time since November 2010, 

the country is expected to release copper, aluminum, and zinc 

via public auction sometime in the near future.

Coal production is on the rise since outputs were curtailed 

following the COVID-19 outbreak and resulting shutdowns, as 

well as formerly low prices for coal’s main competitor-natural 

gas-due to a pandemic-induced reduction in energy demand. 

Natural gas prices have slightly risen in recent months, 

making coal more competitive. 

According to S&P Global, production could realize a 12% 

increase in 2021 to 603 million tons versus 537 million tons 

produced in 2020. In addition, coal exports are anticipated to 

increase by 23% as more countries continue to open up their 

economies.

Equipment demand in these sectors typically rises and falls 

in line with demand for global mined goods. As such, these 

factors should be monitored in the coming months.
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According to The Association of American Railroads (“AAR”), 

total U.S. weekly rail traffic for the week ended June 5, 2021 

was 489,144 carloads and intermodal units, an increase of 

12.9% compared with the same week in 2020. 

Total carloads for the week were 227,497 carloads, up 18.1% 

compared with the same week in 2020, while U.S. weekly 

intermodal volume was 261,647 containers and trailers, up 

8.7% compared to 2020. 

Percentage changes for certain rail traffic categories for the 

week ended June 5, 2021 versus the same week in 2020 

are inflated because of the widespread COVID-19-related 

shutdowns and subsequent large reduction in rail volumes, 

which impacted many economic sectors last year at this time. 

Nine out of the 10 carload commodity groups posted an 

increase versus the same week in 2020, including coal, up 

16,326 carloads to 65,101 carloads; metallic ores and metals, 

up 9,915 carloads to 23,332 carloads; and chemicals, up 

4,711 carloads to 32,602 carloads. 

One commodity group, nonmetallic minerals, posted a 

decrease compared with the same week in 2020, down 892 

carloads to 29,220 carloads. 

For the first 22 weeks of 2021, U.S. railroads reported a 

cumulative volume of 5,054,790 carloads, up 7.8% from the 

same period last year, and 6,206,969 intermodal units, up 

18.7% from last year. Total combined U.S. traffic for the first 

22 weeks of 2021 was 11,261, 759 carloads and intermodal 

units, an increase of 13.5% compared to last year. 

North American rail volume for the week ended June 5, 2021, 

on 12 reporting U.S., Canadian, and Mexican railroads, totaled 

324,161 carloads, up 15.4% compared with the same week 

last year, and 350,015 intermodal units, up 9.4% compared 

with last year. Total combined weekly rail traffic in North 

America was 674,176 carloads and intermodal units, up 

12.2%. North American rail volume for the first 22 weeks of 

2021 was 15,389,692 carloads and intermodal units, up 12% 

compared with 2020. 

Intermodal & Freight Rail
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Industrial Marine

U.S. ports reported record container volumes in April 2021, 

as the economy continues to recover from the COVID-19 

pandemic. The increase in volume is mostly attributed to 

imported goods being rushed to restock store shelves and 

warehouses as consumer purchasing continues to climb 

upwards. The Port of Los Angeles, the nation’s busiest port, 

moved 946,966 20-foot-equivalent units (“TEUs”) in the 

month versus 688,999 TEUs in April 2020, which represents 

an increase of 37%. According to Gene Seroka, the port’s 

executive director, April was the busiest month in the port’s 

114-year history and the ninth consecutive month of year-

over-year increases. 

According to port officials, while Los Angeles and the adjacent 

Port of Long Beach are very busy, congestion is starting 

to ease. On May 24, 2021, approximately 22 ships were at 

anchor in San Pedro Bay, down from a backup of more than 

40 just two months ago. The current average anchorage wait 

time is 5.8 days, a decrease from 7.9 days in March. 

The Port of Long Beach also experienced an increase in 

TEUs, processing 746,188 TEUs in April 2021 versus 519,730 

TEUs the prior year, which represents an increase of 47%. 

The Port of Oakland saw a 34.3% year-over-year increase in 

April, processing 217,993 containers compared with 162,167 

containers the same month a year ago.

The Northwest Seaport Alliance, which operates facilities 

in Seattle and Tacoma Washington; Alaska, and Hawaii, 

processed 301,074 TEUs, a 21.5% increase from last year’s 

247,675 TEUs. 

The East Coast is following a similar pattern of increase. The 

nation’s third-busiest port operator, the Port Authority of New 

York and New Jersey, saw a 3.5% year-over-year increase, 

processing 712,799 containers in April 2021 versus 688,365 

containers the previous year. According to port officials, this 

represents the ninth month in a row that cargo activity levels 

set a record.
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B. Riley Advisory Services’ Construction & Transportation 

Monitor relates information covering most transportation 

sectors, including industry trends and their relation to our 

valuation process.  

 

B. Riley Advisory Services strives to contextualize important 

indicators in order to provide a more in-depth perspective of 

the market as a whole. B. Riley Advisory Services welcomes 

the opportunity to make our expertise available to you in every 

possible way. Should you need any further information or wish 

to discuss recovery ranges for a particular segment, please 

feel free to contact your B. Riley Advisory Services Business 

Development Officer.

The information contained herein is based on a composite of 

B. Riley Advisory Services’ industry expertise, contact with 

industry personnel, liquidation and appraisal experience, and 

data compiled from a variety of respected sources believed 

to be reliable. B. Riley Advisory Services does not make any 

representation or warranty, expressed or implied, as to the 

accuracy or completeness of the information contained in 

this issue. Neither B. Riley Advisory Services nor any of its 

representatives shall be liable for use of any of the information 

in this issue or any errors therein or omissions therefrom.

Monitor Information 

Experience

B. Riley Advisory Services’ has worked with and appraised a number of companies within the construction and transportation 

industry, including industry leaders in heavy mobile equipment, freight rail, marine, and aerospace. B. Riley Advisory Services’ 

extensive record of transportation inventory and machinery and equipment valuations also features appraisals for companies 

throughout the entire supply chain, including manufacturers and distributors, maintenance and repair companies, and freight 

rail refurbishing companies.

B. Riley Advisory Services’ extensive experience includes valuations of major businesses in the construction and 

transportation industry such as:

• One of the largest providers of crane rental services in all sizes and varieties in North America.

• Long-standing providers of truckload shipping services for chemicals, petroleum, and energy sector products.

• A heavy civil construction company specializing in building and reconstruction of transportation/water infrastructure projects.

• A leading miner and explorer of coal properties.

• Providers of locomotives supplying more than 50 railroads including Class I and commuter rail systems.

• Manufacturers and distributors of inland and ocean-service vessels and equipment, as well as OEM and aftermarket marine 

components and accessories, for the industrial marine and recreational boating industry.

• Manufacturers and distributors of OEM components and parts for aircraft, helicopters, ships, submarines, ground systems, 

avionics, and other commercial airline and defense applications.

Moreover, B. Riley Wholesale & Industrial Solutions has liquidated and been involved in the asset disposition of many 

companies in the construction and transportation industry.
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kfaherty@briley.com
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Senior Managing Director 
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Thomas Mitchell

Project Manager
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Managing Writer 

(818) 746-9360 

aavanesyan@brileyfin.com

Paul Brown

Vice President

GA Global Partners
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B. Riley Advisory Services works with lenders, law firms, 

private equity sponsors and companies of all types. Our 

Advisory Services are a unique mix of Valuation and 

Appraisal Services including asset-based lending (ABL) 

Valuations; Restructuring and Turnaround Management; 

Forensic Accounting and Litigation Support; Operations 

Management; Compliance, Risk & Resilience Services; and 

Transaction Support Services including Due Diligence and 

Quality of Earnings Reviews. B. Riley Advisory Services is the 

trade name for GlassRatner Advisory & Capital Group, LLC, 

Great American Group Advisory & Valuation Services, LLC, 

Great American Group Machinery & Equipment, LLC, and 

Great American Group Intellectual Property, LLC.

ABOUT B. RILEY FINANCIAL

B. Riley Financial provides collaborative solutions tailored 

to fit the capital raising and business advisory needs of 

its clients and partners. B. Riley operates through several 

subsidiaries that offer a diverse range of complementary 

end-to-end capabilities spanning investment banking and 

institutional brokerage, private wealth and investment 

management, financial consulting, corporate restructuring, 

operations management, risk and compliance, due diligence, 

forensic accounting, litigation support, appraisal and 

valuation, auction and liquidation services. B. Riley Financial 

is headquartered in Los Angeles with offices across the U.S. 

as well as an international presence. For more information, 

please visit www.brileyfin.com.
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Capitalize On The B. Riley Difference

ADVISORY SERVICES

Provides specialty financial advisory services to address 

complex business problems and board level agenda items.

• Appraisal & Valuation Services

• Compliance, Risk & Resilience Services

• Forensic Accounting & Litigation Support

• Operations Management Services

• Restructuring & Turnaround Management

• Transaction Support

INVESTMENT BANKING & CAPITAL MARKETS

Provides a full suite of investment banking, corporate finance, 

advisory, research, and sales and trading services for middle-

market public and private companies.

• Capital Markets

• Restructuring & Recapitalization

• Merger & Acquisition (M&A) Advisory

• Sales & Trading

• Equity Research 

PRINCIPAL INVESTMENTS

Develops investment opportunities through  

the acquisition and/or restructuring of companies  

and corporate assets that present attractive cash-flow driven 

returns.

REAL ESTATE  SOLUTIONS

Dedicated practice group that provides real estate advisory 

and valuation services in the U.S. and abroad.

• Acquisitions & Sales

• Auctions

• Financial Advisory Services

• Liquidations & Loan Sales

• Principal Investments & Financing

RETAIL SOLUTIONS

Retail restructuring, advisory and disposition solutions 

that help retailers maximize their retail store portfolios and 

inventory positions, as well as a real estate services vertical 

focused on maximizing distressed real estate values.

• Dispositions

• Inventory Clearance

• Appraisal & Valuation Services

• Real Estate Solutions 

SPONSORS COVERAGE

Provides dedicated resources that drive value with the 

firm’s alternative asset manager clients by developing and 

maintaining relationships with middle market financial 

sponsors.

VENTURE CAPITAL

Invests in late-stage private growth companies with a path 

towards public markets.

WEALTH MANAGEMENT

Strategic financial advisory services to address the various 

needs of individuals, families, business owners, foundations 

and endowments.  

• Individual Client Services

• Business Client Service 

WHOLESALE & INDUSTRIAL SOLUTIONS

Provides equipment management and capital recovery 

solutions through a suite of services in various industries.

• Auctions, Private Treaty & Liquidation

• Valuations

• Asset Planning & Recovery Strategies

B. Riley Financial (“B. Riley”) companies provide tailored financial solutions to meet the strategic, operational, financial advisory 
and capital needs of its clients. Our diverse suite of business capabilities goes beyond traditional financial service offerings.  
By leveraging cross-platform expertise and assets, our companies are uniquely positioned to provide full service, collaborative 
solutions at every stage of the business life cycle. 

In February 2021, B. Riley acquired National Holdings Corporation. The combination created an enhanced wealth management 
platform and added over 700 registered representatives managing approximately $20 billion in client assets. As a result of the 
acquisition, we have a synergistic footprint with offices now expanding from coast to coast.
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