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Selected Q4 Transactions 

Target/Issuer Buyers/Investors

Artmetco Inc. MEP Technologies, Inc. 

RTI Directed Manufacturing, Inc. RTI International Metals, Inc. (NYSE:RTI) 

Unique Prescotech Unique Fabricating, Inc. 

CGS Technologies, Inc Systems Integrators, LLC 

Cumberland Valve, Inc. R/W Connection, Inc. 

JK Tool & Die, Inc. Weiss-Aug Co., Inc. 

Howell Metal Company Mueller Copper Tube Products, Inc. 

Turbine Components Incorporated RBC Bearings Inc. (NasdaqGS:ROLL) 

 
This Industry Practice Group was established to draw on the experience of CFA 
dealmakers, who as former business owners and CEOs, have first-hand 
knowledge and have completed many transactions in this industry.  Working 
with your local CFA representative, you can be sure that the collective wealth 
of knowledge is available to every CFA client. 
 

Metal Fabrication M&A 
 

M&A activity in the North American Metal Fabrication sector for Q4 2013 through 
February 10, 2014 included 36 deals announced or closed according to data 
provided by S&P Capital IQ. Deal volume has been relatively flat in the space 
over the past 24 months as steel purchasers exercise caution with topsy-turvy demand domestically. According 
to a report from industry research group First Research, US orders for durable goods, a key demand indicator 
for metal wholesalers, increased nearly 5 percent in the first 10 months of 2013 compared to the same period a 
year earlier. Overall, new orders for primary metals increased more than 3 percent. New orders at US iron and 
steel mills fell 6 percent, but orders for aluminum and other nonferrous metals rose about 14 percent. With the 
construction market slowly improving demand is expected to increase throughout 2014, which should relate to 
an uptick in M&A activity. 
 

Transactional Overview 
 
Notable announced or closed transactions in the 
Industrials sector include: 
 
January 2014 - RTI International Metals, Inc. 
(NYSE:RTI) acquired Directed Manufacturing, Inc. for 
$23 million in cash on January 22, 2014. According to 
the agreement, Directed Manufacturing will do 
business as RTI Directed Manufacturing, Inc. and it 
now becomes the flagship organization in RTI 
International Metals, Inc. 
October 2013 - Mueller Copper Tube Products, Inc. 
acquired Howell Metal Company from Commercial 
Metals Company (NYSE:CMC) for approximately $58.5 
million on October 17, 2013. Of the total purchase 
price, $4.24 million will be held in escrow of which $3 
million is the indemnity escrow amount, $1 million the working capital escrow amount, and $0.24 
million as the O’Leary escrow amount. The transaction is subject to customary purchase price adjustments. 
October 2013 - RBC Bearings Inc. (NasdaqGS:ROLL) acquired the net assets and business of Turbine 
Components Incorporated for approximately $3.9 million on October 7, 2013. Turbine Components’ net sales 
for the last calendar year were approximately $4 million. 
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Industry Dynamics  
 

According to data from research firm First 
Research, The US fabricated metal product 
manufacturing industry includes about 55,000 
companies with more than $325 billion in combined 
annual revenue. Key growth drivers include gains in 
US industrial production and rising demand for 
durable goods. About 11,000 fabricated metal 
product manufacturers operate in Canada with 
combined annual revenue of about $30 billion. 
 
Demand is driven largely by the needs of other 
industrial companies and is therefore linked to 
economic growth. The profitability of individual 
companies depends on technical expertise and 
efficient manufacturing. Large companies have 
economies of scale in purchasing raw materials. The 
specialized nature and use of many products allows 
smaller companies to compete effectively. The US 
fabricated metal product manufacturing industry as 
a whole is fragmented: the largest 50 companies 
account for about 20 percent of revenue.  
 
US manufacturing activity, a key demand indicator for makers of fabricated metal products, increased for the 
fifth consecutive month in October 2013, according to the Institute for Supply Management. Among those 
manufacturing industries that experienced growth in October, several represent markets of key importance to 
fabricated metal product makers, including electrical equipment, appliances and components, transportation 
equipment, and machinery. Fabricated metal product companies also reported growth in October. Overall, 
manufacturers reported that while new orders grew faster in October, growth in employment and production was 
starting to slow. 
 
The Canadian fabricated metal product manufacturing industry relies on exports for about 25 percent of revenue. 
The US is Canada’s primary foreign market for fabricated metal products, representing 75 percent of industry 
exports; other foreign markets include Germany, the UK, China, and Mexico.  
 
The global steel industry may need to prepare for slow growth from China due to oversupply in that market. The 
government in China has steadily built more steel mills than the country needed, spurred on by easy financing, 
cheap energy supplies, and a desire to meet job and growth targets. Despite receiving nearly 3.5 billion yuan 
($572 million) in subsidies, 15 steel companies still lost more than 5 billion yuan ($817 million) in 2012, according 
to a recent survey from Reuters. The country's 30 largest listed steel firms are estimated to have accumulated 
nearly 760 billion Chinese yuan ($128 billion) in debt, largely as a result of rapid expansion and high costs. 

 
 
Collectively, the Metal Fabrication Practice Group provides M&A advice to public and private companies in all 
sectors of the metal fabrication industries, including fabricated structural steel, sheet metal work, metal 
stamping, steel and iron forgings, fabricated metal products and screw machine product manufacturing.  
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