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ADVANCED INSURANCE PLANNING

BEYOND THE
DEATH BENEFIT

How wealthy families use life insurance to reduce taxes,

preserve wealth, and create a lasting legacy.



ost families buy life insurance for a single reason: to protect the people who

depend on them. Affluent households often buy it for entirely different

reasons: taxes, wealth preservation, efficient transfer to the next generation,
and flexibility when opportunity or difficulty arrives. At a certain level of wealth, life
insurance stops being a product and becomes a planning tool, and that distinction changes

everything about how it is used. The five uses that follow show why.

TAX-ADVANTAGED GROWTH

Less drag, more compounding
C C

The greatest threat to accumulated wealth often isn’t market volatility: it is tax.
A high earner generates substantial taxable income each year from interest,
dividends, capital gains, private investments, and business distributions, and that
friction compounds quietly against them over time. Certain life insurance
structures let assets grow tax-deferred inside the policy, reducing that annual
drag. For this audience the conversation is rarely about chasing a higher return;
it is about keeping more of the return after tax. Over decades, the difference can

be substantial.

TAX-ADVANTAGED RETIREMENT INCOME

Building more than one bucket

Retirement often reveals a concentration problem: nearly all of a family’s wealth
sits in taxable accounts, traditional IRAs, or qualified plans, so almost every
dollar withdrawn creates taxable income. Wealthy families build several income
sources instead: taxable, Roth, real estate, and in some cases life insurance as
another source of tax-advantaged liquidity. That flexibility becomes especially
valuable in years when rates rise. The goal isn’t to eliminate tax; it is to create

options.



ESTATE LIQUIDITY

Cash when the assets are illiquid

Affluent families are often asset rich and cash poor. A business worth $20 million,
a $15 million real estate portfolio, a concentrated stock position: all valuable, all
difficult to convert quickly. When death occurs, heirs may need cash to pay
expenses, settle the estate, equalize inheritances, or preserve family assets. Life
insurance can create that liquidity precisely when it is needed: funding a business
succession, equalizing inheritances among children, or simply providing room

during a difficult time.

WEALTH PROTECTION AND LEGACY

Beyond the portfol io

Successful families face risks beyond market performance: creditors, lawsuits, and
the challenge of preserving wealth across generations. Depending on state law
and policy structure, life insurance may offer certain asset-protection benefits
within a broader preservation strategy. Just as often, it is used to support a legacy:
creating opportunities for children, grandchildren, and charities. In those cases

the policy becomes part of a family mission rather than a financial product.

PRIVATE PLACEMENT LIFE INSURANCE

The least understood structure

PPLI is perhaps the least understood option available to sophisticated investors.
Rather than buying a retail policy, an investor places substantial assets inside a
specially designed insurance structure: assets that might otherwise generate
significant taxable income, such as private credit, private equity, alternatives,
hedge fund strategies, or certain taxable portfolios. The objective isn’t really
insurance; it is improving after-tax accumulation. That is why PPLI has drawn
interest from entrepreneurs after a business sale, from family offices, and from
those focused on long-term tax efficiency. It is complex and not for everyone, but

it captures how differently the affluent think about insurance.



THE BIGGEST MISTAKE

Treating life insurance only as a death benefit.

The more useful question is: how can life insurance improve my overall wealth strategy?
Viewed that way, it becomes a tool for tax planning, estate planning, liquidity, preservation,

and legacy, not just protection.

That shift in perspective is the real difference in how wealthy families use it. No strategy

should exist in isolation; the value comes from how the policy fits the larger plan.



\ Z
X
APPLY FOR MEMBERSHIP AT EXIT WEALTH"

Exit Wealth® works with entrepreneurs, executives, retirees, and affluent families seeking a
more coordinated approach to wealth management. Our members typically have at least $3
million in investable assets and want planning that connects investments, tax strategy,
estate planning, insurance, business exit, and family legacy, rather than treating each in
isolation. If you'd like to explore whether these strategies fit your situation, we invite you to

apply for membership and schedule a confidential wealth review.

Because the goal isn’t simply to make more. It’s to keep more of what you've already earned.

IMPORTANT DISCLOSURES

All opinions expressed in this publication are for general informational purposes and constitute the judgment of the
author(s) as of the date of publication. The opinions and views expressed are personal and based on economic or
market conditions at the time of publication, and actual events may turn out differently than anticipated. Nothing in
this material is intended to serve as personalized investment, tax, legal, or insurance advice, and the strategies
described carry eligibility requirements, risks, and considerations that vary by individual circumstance. These
opinions are subject to change without notice and are not intended to provide specific advice or recommendations
for any individual. Any examples are hypothetical, are provided for illustration only, and do not represent the
experience of any client or a guarantee of any result. References to any specific investment, platform, or strategy are
for illustration and do not constitute a recommendation. The material has been gathered from sources believed to be
reliable; however, Exit Wealth® cannot guarantee its accuracy or completeness. Investing involves risk, including the
possible loss of principal, and past performance does not guarantee future results. To determine which strategies may
be appropriate for you, consult your own investment, tax, legal, and insurance professionals before acting,
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